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2412 Military Turnpike, West Chazy, NY 12992

Call Today 
(518) 593-4495

There are over 50 vendors displaying antiques, 
vintage items, handmade crafts and 

unique specialty items

Rusty 
          Relics

5th Annual

Looking for Vendors! 20ft. by 20ft. Spaces $60 for all three days! 
Sign up by August 1st

Email Liz at redroostermarket@yahoo.com or Call 518-593-0144

Large Outdoor Flea Market
August 9th, 10th and 11th 2019
Explore Hundreds of Vendors

Food Trucks, Crafts, 
Antiques, Collectibles Hours: Friday & Saturday 9am-5pm • Sunday 9am-3pm

2412 Military Turnpike, West Chazy, NY
ROOSTER PALOOZA

Author: Tom Lange
In today's world, everything that's old can be de-
scribed as antiques and generally speaking that's 
quite true. A product is considered to be an antique 
if it is over a hundred years old or is rare enough to 
have some value. In other words, these are old items 
that are in limited supply.
An antique is something collectible. It may be a 
piece of antique furniture that you want to collect 
to enhance the look of a room, or a piece of antique 
pottery to decorate a corner cupboard, or some an-
tique books, antique camera and photographs, an-
tique jewelry, antique money, antique car, antique 
clocks, or antique watches that you want to hand 
down to your grandchildren but the items must be 
rare enough to be considered an antique. The others 
are just secondhand goods junk. Most people have a 
common misconception about an antique: the older 
they look, the more antique they must be. Appear-
ance has nothing to do with it, just because a piece 
looks like it came out of grandma's attic does not 
necessarily mean that it's an antique. The value of an 
antique is based on demand due to suitability and 

Antiques - The Modern Day Treasure Hunt
limited supply.
Most people become fascinated in an antique for two 
reasons; either they have an interest in collecting an-
tique purely for personal enjoyment and are willing 
to shell out money for antique restoration or they in-
herited it from a family member. The most common 
are antique pottery, antique car, antique furniture, 
antique books, antique camera and photographs, 
antique clocks, antique money, antique jewelry and 
antique watches. However they came about it, ev-
eryone wants to be sure of one thing that what they 
buy or inherit will escalate in value as time goes by. 
That is what antique collection is all about.
There are two main principles that apply when col-
lecting an antique: The first is to know everything 
that you can about the antique that interests you and 
second is to obtain them at the lowest possible price. 
Doing so will not only give you satisfaction and en-
joyment, but at the same time you will also be as-
sured that your investment will appreciate in value.
Some people only developed an interest in antiques 
because they inherited an item or a whole house full 
of antiques from a relative. The dollar signs started 

to appear and they began their hunt for 
some antique appraisals and antique auc-
tions. But what most failed to consider is 
that much of what Great Grandmother 
had is probably just junk, unless she was a 
seasoned collector who's into antique res-
toration or an expert in antique appraisals.
It's true that people could have bought a 
piece of furniture to decorate their home 
a long time ago and that furniture, if it 
were of fine quality, would now be worth 
something. But only a professional ap-
praiser can guarantee that, and appraising 
costs about $100-150 an hour. So if you are 
keen on bringing your item in an antique 
auction and contemplating about asking 
someone how much an item is worth, be 
prepared to shell out a few bucks for the 
information. Appraisers charge so much 
because they shoulder the lion's share for 
insurance companies and lawyers settling 
estates. Although appraising is not an ex-
act science, it still requires an appraiser 
to do lots of research and then prepare a 
detailed report that's acceptable in a court 
of law.

Printed by the Adirondack Pennysaver
177 Margaret Street, Plattsburgh, NY 518-563-0100 

Email: mail@adkpennysaver.com
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Subs & Sandwiches
(made to order)

Specials
Fresh Salads

Breakfast Items
Fresh Baked Goods

Soup of the Day

www.zukesdeli.com

M-F 8am-7pm
Sat 10am-7pm
Sun 11am-5pm

OPEN SEVEN DAYS A WEEK
25 BRIDGE STREET • DOWNTOWN PLATTSBURGH

YOUR COMMUNITY OWNED
GROCERY STORE! NEWLY

RENOVATED, COME CHECK OUT
ALL WE HAVE TO OFFER!

FRESH & LOCAL
FOOD

IN HOUSE DELI WITH MANY 
VEG & VEGAN OPTIONS!

Diner

8 Tom Miller Rd, Plattsburgh
Free Delivery • 563-5134

Mon-Fri. 7am-2pm • Sat. 8am-2pm

Home Cooked Food!
Large Portions!

Low Prices!

OPEN DAILY
6am-9pm
425 Rte 37

AKWeSASNe
518-358-2195

BReAKfASt • LuNch • DiNNeR
DeSSeRtS • homemADe PieS

Friday Night
Fish Fry

$10.99

saturday Night
Prime rib

$13.99

Pasta moNdays
all-you-caN-eat

$4.99

BIG SAL’S
Pizzeria & Restaurant

Eat-In • Take-Out • Delivery • Open 7 Days
562-1200 • 6050 Rt. 22, Plattsburgh 

(1.9 miles from Downtown Plattsburgh) 
Located in Bucks Plaza & Car Wash

We Serve 
Beer & Wine

While You’re Out and About 
Searching for Treasures, Stop and Have a 

Bite to Eat at a Local Restaurant!

518-561-1163

Est. 1942

4727 State Rt 9 South, Plattsburgh

Open Daily 11am-8pm

Carhop Service
Indoor & Outdoor Seating
“Good Food, Good People, Good Fun”

57 Smithfi eld Blvd., Plattsburgh, NY
518-562-7826 • 518-561-3596

Hours: Mon.-Sat. 10am-10pm • Sun. 11am-9pm

Pizza, Calzones & Stromboli, Chicken Wings, Steaks and 
Burgers, Pasta Dinners, Salads, Wraps, Cold and Hot Subs, 

Combo Specials, Party Platters and Desserts

Area 
   Dining
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89 Kent Street
Keeseville, NY

518-610-6935
reddoorkeeseville@gmail.com

Furniture, 
Glassware, 
China, Art, 

Jewelry, Books, 
Tools - Something 

for Everyone!

Hours: 
Wednesday-Saturday 10 am to 5 pm 

May thru December

“Remember When”
Antiques & Collectibles

Buying and Selling 
Buying Estates • U.S. Coins

Open by chance or appointment

Robert McDonald, Owner
(518) 425-6113 • Cell (518) 651-7911

6463 ROUTE 374, BRAINARDSVILLE, NY

94 Demars Boulevard
Tupper Lake, New York, NY 12986

(518) 359-5222
Hours 9:30AM - 5:00PM

Thrift Shop & Repurpose Center, very low prices, to 
help the community, and recycle items.

Thrifty & Nifty

Author: Stephen Morgan
In this, the first in a series of articles, we discuss the 
growth in the marketability of what used to be called 
Peoples Art and the marketability of everyday pack-
aging materials. 

In the past it would have been deemed as vulgar to 
display any form of branding of any goods on display 
within the house. 

The very thought of guests actually seeing the fact 
that you were supplying them with Kellogg's Corn-
flakes in the morning would have horrified most 
people. These sort of facts were usually kept from 
most guests in middle class households that it was 
almost bizarre by today's standards. Middle class 
households in most cases would have decantered the 
cornflakes into some sort of neutral container before 
putting them onto display before guests. 

Nowadays it seems to be the complete reverse with 
designer logos on display on almost anything and 
the fact that a recognizable brand or logo cannot be 
seen almost devalues the item on display. 

Collecting Antiques – The Peoples Art
The legacy of this worship of almost anything brand 
worthy has been to provide a growing market in an-
tique marketing and brand memorabilia. Antique 
Advertising material is now completely and highly 
collectable and would be enthusiasts have an almost 
limitless playing field from which to start their col-
lections from. 

The whole genre started with Posters and these have 
moved on from adorning the walls of student es-
tablishments to being now extremely collectable in 
their own right. Antique Posters can now command 
extremely large sums of money depending on their 
condition and the content of the posters themselves. 

Tins and packaging are now highly sought after 
items of material and who would have thought that 
Andy Warhol's famous display of Tin Cans would 
have been the inspiration for legions of collectors 
over thirty years later. 

Special promotion items such as ashtrays, fans, mon-
ey boxes, puzzles and pens are also extremely pop-

ular subjects and have gone beyond the stage of just 
being the target of light fingered tourists on a holiday 
binge. 

"Advertising antiques are works of art" says Robert 
Opie, Director of the Museum of Brands, Packag-
ing and Advertising in Notting Hill in West London. 
"Commercial Art is the People's art and it is fun to 
collect and display around the house". 

If you are looking to amass a particular brand or cat-
egory, the secret it would appear, would be to look for 
something that's longstanding so that you have a vari-
ety of objects to discover. 

Some British Brands have been around for some 
time and well known examples would include Lyles 
Golden Syrup which has been in existence since 1883, 
HP Sauce (around since the 1870's) and Typhoo Tea 
(around since 1905). 

So the next time you see an old Tea Caddy or item 
of well used kitchen paraphernalia in your Grand-
mothers kitchen then treat it with respect because in 
years to come you may find the family sitting on a ver-
itable untapped goldmine. 



518-563-0568

Box Lot Bonanza 
Every Friday 

@ 6pm
Houshold/Estate 

Auction 
Every Sunday 

@ 10:30am

1 Durkee St., Plattsburgh, NY 
www.BridgeStAuction.com 

Auctions at Our Gallery or 
at Your Location

WE DO IT ALL!! SO WHY 
NOT GIVE US A CALL?

Year Round Weekly Auctions
Free Consultations

Consignments Welcome!
Fine Antiques & Collectibles

DURKEE STREET DELI
Burgers & Dogs, 

Sandwiches & Subs. 
Specialty Salads and More!

1 Durkee Street, Plattsburgh 
563-9190

Open: Mon-Fri. 10am-2pm 
Sun. 9am until end of auction

FREE DELIVERY IN THE CITY
Lunch Specials

 Time Calls for Lunch • Weddings 
Private Parties • Conferences

Mon-Sat. 10am-6pm 
Sun. 10am-4pm

ANTIQUE & VARIETY MALL
The North Country’s Largest Group

12 Margaret St. • 518-563-7750

Dealers 
Welcome

FURNITURE & DÉCOR

2 Margaret St., Plattsburgh, NY • 518-324-4655

Mon.-Sat 10am-6pm • Sun. 10am-4pm

Plattsburgh’s Upscale Furniture Décor Group Shop!

SHOP OVER 100 VENDORS
EXPLORE A

BUILDING
10,000 SQ.FT.

We Buy, Sell and Accept 
Consignment

Vendors/Dealers Welcome

www.furnitureanddecorny.com
Page 8 • Antiquing 2019                    Antiquing 2019 • Page 9



Page 10 • Antiquing 2019                    Antiquing 2019 • Page 11

Always a friendly face waiting to help!

Open: Mon. & Tues. 11-5; Wed. by chance or appt., Thurs.-Sat. 11-5; Sun. 11-4

County Route 60 at the Curve, 
Onchiota, NY 518-891-4553

775 Main, R.R.2
Hudson (Québec) JOP 1HO
Tel: (450) 458-4377
Fax: (450) 458-4373

Established in 1973
Barbara & David M Aird

Le Marché
Finnegan

Friday, July 12th 9am to 5pm
Saturday, July 13th 10am to 4pm

Folsom School & Community Center
75 South Street

South Hero, Vermont









































THE 57TH ANNUAL ISLANDS
ANTIQUE SHOW & SALE

For Information Contact: Champlain Islanders Developing Essential Resources, Inc.
P.O. Box 13 (324 US. Rt. 2) South Hero, VT 05486 (802) 372-6425

20 Dealers
Something for 

everyone!

Appraisals by Rene 
Vallee $5 per item
Sat. 10am-Noon $3 Donation for Admission

Author: Terry Gibbs
Many people who decide to make a living selling col-
lectibles on eBay soon fail. I meet them in the line at 
the post office. They tell me they just quit their job in 
order to sell things full time on eBay.
I ask them, "What are you doing to find more items 
to sell?"
Only the people who can answer this question last 
more than a few weeks. The others soon run out of 
things to sell and just give up.
I got started buying trains and toys when I was in 
grade school.
My dad and I collected toy trains and we built up 
quite a collection over the years. We didn't have a 
lot of money so we ran ads, put signs up, handed out 
cards, networked and tried all kinds of methods to get 
people to sell us their trains to us.
We bought lots of trains and kept what we wanted 
then sold the rest in order to keep the cash moving.
Over the past 23 years we have refined a system that 
constantly generates calls. Here's a short list of ways 
to find and buy antiques and collectibles. These 10 
strategies will get you thinking about ways to get sell-
ers to call you.

Finding Antiques And Collectibles To Sell On eBay
Remember, you are always better off making someone 
call you rather than competing with everyone else to 
call a seller. My system is all about getting your phone 
to ring with sellers on the line.
When you go to yard sales, auctions and antique 
malls, you are in a race against all the other collec-
tors and dealers. When people call you it is because 
you have made them think about converting their 
unwanted items into cash by selling them to you. You 
are in control.
Sure, you can go to yard sales and rely on luck. But 
if you are serious about selling on eBay you need to 
have a steady stream of collectibles coming in. You 
can't rely on blind luck or getting there before the oth-
er dealers.
You need a system to get a constant stream of new 
items coming to you to sell.
Here are 10 quick ways to get people to sell you their 
antiques and collectibles. These will get you thinking 
about ways to make your phone ring. I buy and sell 
toy trains, but so you can better focus on what you 
specialize in, I have substituted the word widget for 
toy trains.

1. Develop a marketing plan outlining exactly how 
you are going to make your phone ring.
2. Have a strategy that will make the seller want to 
take your offer. This is the psychology of buying and 
creating a win-win situations. Nobody wants to lose. 
Make every seller feel like they are getting a good deal 
and they'll bring you more business.
3. Ask the person in line behind you at the post office, 
bank, and supermarket if they have any widgets for 
sale. Being shy doesn't make you money!
4. Show off the widgets you have. There are MANY 
ways to do this. Let people enjoy the widgets you have 
and your phone will ring with others wanting to sell 
widgets to you.
5. Run ads that say "Top Dollar Paid For Widgets."
6. Send a letter to local real estate agents telling them 
you pay cash for unwanted widgets. They often en-
counter people anxious to sell.
7. Tell other widget dealers you will buy any widgets 
they don't want.
8. Pay others to find widgets for you by offering a find-
ers fee to anyone that helps you buy widgets.
9. Send Thank You letters to everyone you've bought 
widgets from in the past, and remind them you pay 
cash when they get their friends and neighbors to sell 

you widgets.
10. Network, network, network. It's not as hard as you 
might think it is to spread the word in a community 
that you are the person to call when someone has a 
widget to sell.
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3982 State Route 11, Malone, NY

Mon.-Sat. 10-5 • Sun. 12 to 5
518-483-9341Enjoy Our 

MB Deli 
While Shopping!

Over 80 Shops to find the Perfect Gift
Antiques, Furniture, Books, Prints, Adirondack 

Gifts, Herbs, Maple Syrup, Collectibles, 
Jewelry, Jams, Wood Pellets, Rugs & More!

Author: Shirlee Yeager

Americans treasure their past, which 
is one reason antiques are so popu-
lar. Antiques are relics of a time now 
gone. We look back on our history 
with pride. Furniture, jewelry, even 
automobiles that were in common 
use many years ago, are prized an-
tiques today, simply because of the 
era they came from. Elegant styles 
ruled the day in years gone past, and 
pride in workmanship.
In this day and age of mass pro-
duction and cutting costs, antiques 
make a marked statement in a dis-
play of expert quality and beauty, 
the handiwork of master crafts-
men and women. The true value of 
antiques is not necessarily tied to 
beauty though. Antique farm equip-
ment, for example, is not especially 
lovely to look at, but holds its value 

Why We Treasure Antiques!
because of what it is: a piece of our 
past.
Those who own antiques know that 
they need special care. Antiques 
need to be properly looked after. 
Just because an antique has lasted 
for a hundred years doesn't mean it 
will last another hundred years, un-
less the owner has some idea of how 
to care for it. Furniture is suscepti-
ble to its environment. Antique fur-
niture and paintings should be kept 
out of direct sunlight to prevent 
fading.
Keeping the room temperature 
even can be a challenge, because 
shifts in temperature can warp 
wood, yet many household heating 
systems dry out the air in a room, 
which isn't good for antiques ei-
ther. With a little know-how, it is 
possible to prolong the life of your 
treasure

Antique furnishings, decor, coins, and toys remain pop-
ular among consumers. Unlike the mass-produced mer-
chandise of today, antiques have history, and their endur-
ance through decades, if not centuries, is a testament to 
the quality craftsmanship and materials used to create 
these often timeless pieces. 
Antiques also might be more affordable than many shop-
pers think. Savvy shoppers may find mid-range “brown 
furniture,” which constitutes some antique wood pieces, 
more affordable than reproductions. Homeowners and 
apartment dwellers who want their rooms to stand apart 
often rely on antiques to provide a unique ambiance. 
Antique shopping also is a “green” endeavor. Antiquing 

is an eco-friendly practice, putting to use items that have 
been recycled and reused. 
Antiques also can be a good investment, as they generally 
retain their value while adding texture, contrast and per-
sonality to any room of the house. 
Understanding antiques can take time, but even the nov-
ice can develop an eye for pieces that strike their fancy. 
And thanks to the wealth of information about collect-
ibles and antiques available online, shoppers have con-
stant access to information about antiques at their finger-
tips. Shoppers may even be able to comparison shop on 
their mobile phones.

Contemplating antiques? Here’s how to buy

Rudolph R. Mesec Used Cars & Trucks

For Sale 2 Classic Cars & 1 Truck
Call 518-561-3211 for Appointment

Massena Marketplace
UNIQUE COLLECTION OF 

VENDORS ALL UNDER ONE ROOF! 

528 S Main St., Massena, NY • (315) 705-4258

A little bit of 
everything, All 
priced to move 

something for all. 
COME CHECK 

US OUT!
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BUY • SELL • TRADE
E v e r y t h i n g  U n d e r  T h e  S u n

386 Rugar Street
Plattsburgh, NY 12901

518-420-4837
Rodney Shedrick

Open Monday - Saturday 9am - 6pm
11 Maple Street, Essex Junction VT 05452

40+ Dealers!             802-878-6167

Open: Monday-Saturday: 10am-5pm • Sunday: 11am-4pm

5 CORNERS ANTIQUES

581 Burnt Hill Rd., Cadyville, NY
518-293-1370

www.bluemountainbooks.com

BLUE MOUNTAIN
books & manuscripts, lts

Blue Mountain Books & Manuscripts, Ltd. (incorporated 1989) is a general 
antiquarian book store which buys and sells collections and individual items of 

significance. Booksellers Ric Zank and Daniel Meunier each bring to the 
business over 30 years of experience in seeking out and offering for sale 

unusual, uncommon and rare books, autographs, and ephemera in all fields.
Velma Peryea

4235 Military Turnpike, Altona, NY
(518) 493-2393 • (518) 275-3460

fvperyea@yahoo.com

As more and more people, businesses and governments 
have embraced eco-friendly lifestyles and practices, it’s 
never been easier for men and women to make a positive 
impact on the planet. 
One of the simplest yet most effective ways to make such 
an impact is to look for ways to reduce waste, which often 
involves reusing materials and products that otherwise 
might be discarded. According to the United States En-
vironmental Protection Agency, producing new items re-
quires substantial amounts of materials and energy. Such 
products may require the extraction of raw materials from 
the earth before they can be fabricated and transported to 
places where they will ultimately be sold. By resolving to 
reuse products, consumers can greatly reduce the impact 
their purchases have on the planet.

Why reduce and reuse?
A reduce and reuse lifestyle preserves natural resources 
and reduces waste, but there are additional benefits to 
such a lifestyle as well.
• Reduces pollution: Harvesting new raw materials often-
times contributes to pollution of our airways and water-
ways. By reusing items, consumers can decrease demand 
for new products, thereby reducing the pollution created 
when harvesting the resources necessary to produce those 
items.
• Emissions: Once harvested, raw materials are then 

The basics of reducing and reusing
turned into products. The process of transforming these 
materials into products can produce greenhouse gas emis-
sions. According to Livescience.com, greenhouse gases 
like carbon dioxide trap heat and warm the globe, pro-
ducing a host of potentially harmful consequences for the 
planet and its inhabitants.
• Finances: Reducing and reusing has financial perks, 
namely the low prices of recycled items compared to 
brand new items. In addition, reusing everyday items, 
such as coffee mugs, instead of buying new items each 
day can add up to sizable savings over time. Repurposing 
clothing, such as using once fashionable T-shirts as work-
out gear, also can be a great way to save money.

How to reduce and reuse
Just like there are a myriad benefits to reducing and re-
using, there are many different ways for consumers to re-
duce waste and reuse items.
• Shop for previously used items. Whether consumers are 
shopping for items for their homes or for new wardrobes, 
their options abound in regard to previously used items. 
Homeowners can work with contractors who have expe-
rience in working with reclaimed materials, while also 
visiting antique shops or used furniture stores when fur-
nishing their homes. When clothes shopping, consumers 
can visit consignment shops that sell like-new items at 
reduced prices.

Thursday through Sunday. Noon to 6. Or by appointment.

Arts & 
      Antiques

2493 Route 9N, Au Sable Forks, NY 12912

Antiques
Vintage

Collectibles
Fine Art, Fine Crafts

Custom Framing
Oil Painting Restoration

Phone: 518-536-4775 & 518-647-8614

Find us at the Dragonflies
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Mon-Fri 9 to 7 • Sat 9 to 5 • Sun 12 to 4
6486 Route 22 N, Plattsburgh, NY

P (518) 563-5716 • F (518) 563-3545 
www.busheysfurniture.com

BUSHEY'S FURNITURE
New, Used & Antiques

Antiques, Collectibles and 
New & Used Furniture

Multiple Vendors, Antiques, 
Collectibles, Household, 

Jewelery, Gently Used Furniture 
and Much More!

2561 Military Trnpk.
West Chazy, NY
518-563-1396

Hours: 
Mon.-Sat. 10am-6pm 

& Sun. 12-4pm

North Country Variety Market

Adam & Michelle Dupell • 2561 Military Trnpk., West Chazy
518-310-3635 • busheysauctions@yahoo.com

BUSHEY’S AUCTIONS
For All Your Auction Needs • Nothing Too Big or Too Small

Tues.-Fri. 10am-2pm • Available by Appt.
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